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Zere Real Estate Services
Understands International

Business(\»*Global Markets

Zere Real Estate Services understands international busi-

ness markets. Building strong connections is the key to
making the international business experience a success.
To build these connections you need to be knowledge-
able, fearless and grounded in the markets and emerg-
ing trading economies, hands on white glove personal
service, speaking the languages, knowing the people,
their culture, business etiquette, gift giving customs and
getting business done in a foreign environment.

“The most favored investment type of rich people around
the world is property. True high rollers consider real es-
tate of all kinds in all countries. In the future, there will
be no markets left waiting to emerge. Technology has
made an even playing field. 7 Marie Zere, President &
CEOQ, Zere Real Estate Services

“ We have attended FCEM International business confer-
ences in several continents and the MAPIC International
real estate shows in Cannes, France that make the ICSC,
Las Vegas show look like minute with international devel-
opments and brilliant architectural projects in all facets of
real estate in global markets. Developers pull up in their
mega yachts, cut deals and host parties to promote their
prime international investments. ” Michelle Marie Zere,
Executive Vice President, Zere Real Estate Services
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